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Foreword

The cost of physical risk is rising. So is the
investment case for adaptation and resilience.

Extreme weather events and other hazards could
cost listed companies an estimated USD 1.3 trillion
this year, with chronic risks, led by extreme heat,
eroding revenues. Insured losses from physical risk
topped USD 100 billion last year for the sixth
consecutive year.!

This edition of our Transition Finance Tracker
highlights two manifestations of that risk unfolding
in real time: the physical climate exposure of Al data
centers — increasingly a linchpin of the modern
economy — and a growing gap in homeowners'
insurance in U.S. states that are most exposed to
extreme weather.

As London Climate Action Week opens, the latest
report from the U.K. Climate Change Committee
puts hard numbers on the stakes.2 In a world that
warms 2°C (3.6°F) above preindustrial times by
2050, for example, 92% of British homes are at risk
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of overheating — think nighttime temperatures of
26°C (79°F) in bedrooms — highlighting the need
for adequate cooling. The benefits of investing in
cooling, including reductions in heat-related deaths
and emergency hospital admissions, would exceed
the costs by roughly 1.3 to one, according to one
Committee estimate.

With that as background, we highlight exposure to
physical risk in the U.K., which is a microcosm of
exposure unfolding globally. We explore the
investment performance of companies selling
adaptation and resilience solutions, and how that
picture varies by industry and geography. We also
examine demand for air conditioning — a solution
that helps people adapt to a warming world but also
contributes to the emissions warming it.

The Committee observed that the U.K. was built for
a climate that no longer exists. The same is true of
most economies and societies. As the data
suggests, adaptation and resilience may prove to
be a defining source of financial risk and
opportunity over the decade ahead.

Linda-Eling Lee
Founding Director,
MSCI Institute
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Highlights

1.

Rain-induced flooding presents the top
physical hazard to Al data centers in

the U.K. Three — to be built at Hillingdon,
Newham and Long Drax, respectively — could face
significant disruption in a once-in-a-hundred-year
weather event. The risk of flooding in its various
forms presents the hazard most likely to disrupt Al
data centers globally.

. Storms present the greatest physical

climate risk to facilities of U.K.-based

listed companies, with 88% exposed, based
on MSCI's adaptation and resilience data. Roughly
half (47%) indicate some action to reinforce their
resilience.

. Property insurers are pulling back in

the U.S. counties most exposed to

physical hazards. Nonrenewal rates in those
counties rose to 1.4% in 2023, compared with
0.87% in less-exposed counties.
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. For now, adaptation and resilience

providers barely edge ahead. Among
listed large- and mid-cap companies, companies
with revenue from adaptation and resilience
solutions performed only slightly better (+65%), on
average, compared with non-providers (+59%),
over the 29 months ended May 31, 2026.

. A hotter world will drive exponential

demand for cooling as households and

business adapt. That could double emissions
by 2050 from a 2016 base of 1.1 gigatons (GtCO2e),
according to the International Energy Agency.

. Adaptation may be at least as

important as Al in shaping the

electricity grid. Global electricity demand is
projected to grow by roughly 6,750 terawatt-hours
(TWh) between now and 2030, with cooling of
spaces — at 651 TWh — driving more electricity
demand than the boom in data centers (530 TWh).

. The Asia-Pacific region has emerged

as the epicenter of demand for cooling

as an adaptation to rising heat.
Companies there account for roughly 48% of those
that sell air conditioning globally (roughly in line
with their representation in the universe of listed
companies) but make up more than two-thirds
(68%) of those building air-conditioning capacity
specifically to address the risks of extreme heat.

. Providers of adaptation and resilience

solutions span industries. Among listed
large - and mid - cap companies, the insurance
(77%), capital goods (69%) and telecommunication
services (68%) industries have the highest share
providing at least one adaptation and resilience
solution.
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Are U.K. data
centers vulnerable
to physical hazards?

Top physical hazard by Al data center location

Flooding from heavy rainfall represents the chief physical
hazard to data centers in the U.K. designed to train large Al
models. Among those in our dataset, one — Waltham Cross — is
currently operational; the other nine are under construction or
planned.

Three locations — Hillingdon, Newham and Long Drax — could
face significant disruption in a once-in-a-hundred-year weather

event. Long Drax _,
Drax Group
(100MW)

The largest U.K. Al campus by capacity is Cambois in Rain-induced flooding (3)

Northumberland at 720 MW. Its modeled flood and cyclone @ operational ()

exposure is low, but its coastal location near the North Sea may Under construction/planned (3)

present site-specific risks not fully captured by current modeling. ‘ AA ...
No material hazard (7) Hillingdon Nscale

For investors, the picture is consistent: sites under construction Operational (1) (3w + 315w feom

Under construction/planned (6)

or planned are concentrated inland and in Greater London,
locations where flooding from heavy rainfall is the primary
physical risk to plan for.
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What are the health impacts
of heat waves in the U.K.?

. As the U.K. warms, a key question for investors and policymakers is which mix of
cooling solutions — active AC, passive measures, urban greening — gets deployed at
what scale, and how quickly.

- The average annual number of heat-related deaths in the U.K. could rise from
roughly 850 a year currently to 2,200 in the 2030s and 3,200 in the 2050s if global
temperatures were to rise 2°C (3.6°F) above preindustrial levels, according to the
U.K. Climate Change Committee.® Heat-related emergency hospital admissions follow
the same trajectory. The Committee values the annual health-system cost at £1.3 billion
(USD 1.7 billion) in the 2030s and £1.9 billion (USD 2.6 billion) in the 2050s, based on
2025 prices.

- Cooling — air conditioning combined with passive measures such as ventilation,
blinds and insulation — features prominently in the Committee's recommendations,
which span homes, hospitals and public spaces. The Committee estimates these
measures could reduce excess heat-related deaths by 31% in the 2030s and 37% by
mid-century, while cutting heat-related emergency admissions by 3% and 12%,
respectively.

- The cost of inaction outweighs the cost of action. The Committee estimates that
investing £14 billion (USD 18.8 billion) a year in adaptation would avoid £17 billion (USD
22.8 billion) per year in damages at 2025 prices.
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Projected rise in annual heat-related deaths and
emergency hospital admissions
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How are U.K. companies adapting to rising physical risks?

- Among U.K.-based listed companies, storms are the most pervasive significant . Extreme heat is the mirror image. It barely registers as a significant exposure by

exposure, affecting 88% of companies, driven largely by extreme winds from the physical-risk models, yet roughly 14% of U.K. companies are already retrofitting
North Atlantic. Flooding follows at 48%. Companies primarily use scenario analysis ventilation and air conditioning — suggesting they are getting ahead of a hazard
and risk mapping to address both hazards, with on-site flood protection the that may be building on the horizon.

second-most-cited response.

Physical risk exposure and adaptation response, U.K.-based listed companies

Percentage of companies exposed significantly to physical risk Top-3 adaptation and resilience solutions used, by physical risk
Real-time weather / Business-continuity Crop / livestock
® % Adopting an adaptation/resilience solution % Exposed to physical risk Climate scenario analysis On-site flood protection Water recycling & on-site HVAC upgrades & hazard alerts for insurance (purchased  resilience programs
& risk mapping (barriers, pumps) water reuse cooling for facilities operations coverage) (food companies)

Sea Level Rise 32%

- 3

- 3

Drought 14% 23%

w
2

Hailstorm 19%

Extreme Heat 1%

2
2
2

Wildfire I 1%
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Which physical hazards | |
pose r|SkS to AI data Top physical hazard by Al data center location
centers globally?

- For each data center in our dataset that is designed “©Japan
to train large Al models, the map shows the single o ..)' Noida GertElicesline
physical hazard most likely to cause significant o P o i TGl Poging —‘
business disruption in a once-in-a-hundred-year 9 .. >
event. Those most exposed to each hazard are all ®) P o v

planned or under construction in the Asia-Pacific ®  d Taiwan
. ‘ . Tropical cyclone
region. Kalyan

India

River flooding (.

@c®

. Flood risk in its various forms dominates across most
sites globally. Tropical cyclones are the leading
hazard along the U.S. Gulf and East coasts, as well as
in Japan.

- The hazards are not hypothetical. In September 2018,
a severe thunderstorm near Microsoft's San Antonio
data center caused spikes and drops in voltage that Rain-induced flooding (168) River flooding (60) Coastal flooding (3) Tropical cyclone (60)
knocked out cooling and damaged significant @ Operationsl Operational @ Operational @ operational
hardwarefl Fu” recovery Of dependent ClOUd Services Under construction/planned Under construction/planned Under construction/planned Under construction/planned
took 21 hours and cascaded globally.
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Where are U.S.
homeowners unable
to renew insurance
policies?

- Property insurers are pulling back from U.S. counties
with the highest exposure to acute hazards such as
wildfire, tropical storms, and rain-induced and coastal
flooding.

- In 2018, the highest-risk third of U.S. counties had a
slightly lower rate of home-insurance nonrenewal than
the rest of the country — 0.74% versus 0.83%. By 2023,
the picture had flipped: nonrenewal rates in the counties
most exposed to physical hazards hit 1.4%.
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Home-insurance nonrenewal rates in U.S. counties by physical-risk tier

1.4

1.4%

0.8
0.6
0.4 0.48%
0.2
0
2018 2019 2020 2021 2022 2023

. Top third by physical risk (1,034 counties)

‘ Bottom two-thirds (2,067 counties)
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How have providers of
adaptation and resilience
solutions performed? .

Monthly gross stock returns

65%
Among listed large- and mid-cap companies, companies 60 599
with revenue from adaptation and resilience solutions
performed only slightly better (+65%), on average, 50
compared with non-providers (+59%), over the 29 months
ended May 31, 2026. 40
Note that revenue from adaptation and resilience
solutions may constitute an insignificant share of 30
solutions providers' overall revenue. The chart shows
who is in the market for adaptation and resilience, not who 20
specializes in it. The cohort is overrepresented in the
financials, industrials and utilities sectors, which rallied in 10
the second half of the period, and underrepresented in
consumer discretionary, consumer staples and energy
sectors, which fell over the same time. \(J)anr 24 May 24 Sep 24 Jan 25 May 25 Sep 25 Jan 26 May 26

Companies providing adaptation and resilience solutions . Companies not providing adaptation and resilience solutions
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Which industries are providing adaptation and resilience solutions?

- Among listed large- and mid-cap companies, the
insurance (77%), capital goods (69%) and
telecommunication services (68%) industries have the
highest share providing at least one adaptation and
resilience solution.

- The data suggests that adaptation and resilience
solutions take a variety of forms. Insurance companies,
which also rank highly, offer a mix of climate-hazard

products, catastrophe bonds, and parametric and
reinsurance solutions. Companies in the capital-goods
industry — which includes manufacturing — provide
flood-protection works, drainage, seawall and levee
infrastructure, water-treatment equipment, and
ventilation and cooling (HVAC) systems.

Though it may seem counterintuitive that companies in
the telecommunications services sector are involved

Top adaptation and resilience providers by industry group (%) _ Greenioans,
HVACEcooling  scnsore®” | reeycimg & dapiaton
systems monitoring desalination financing

Insurance

Capital Goods

Telecommunication Services

Banks

Real Estate Management & Development
Commercial & Professional Services
Software & Services

Consumer Durables & Apparel

Utilities

Automobiles & Components
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in adaptation and resilience solutions, they produce
precision-agriculture sensors for aquaculture, farm-
management software for water optimization and
bundled-satellite imagery with smart-farming software.

Precision- Climate-hazard Climate risk
agriculture loT & insurance
sensor packages products microgrids advisory analyzed

Backup power & analytics & Companies

3 284

o .

2 3 210

2 97

41

3 130
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Where are providers of

adaptation and resilience
solutions based?

Nearly two-fifths (39%) of listed large- and mid-cap
companies globally sell at least one product or service
that helps customers adapt to climate change — such
as flood barriers, irrigation gear, weather analytics,
parametric insurance, and green mortgages — based on
companies’ latest reporting.

Among companies in the largest economies, Italy leads
with nearly two-thirds of those analyzed offering at
least one adaptation solution, followed by their
counterparts in Japan, Turkey and France. (Italy's high
share reflects a combination of regulatory requirements
for catastrophe insurance, a relatively finance-heavy
listed sector, and a small, analyzed universe of 23
companies.) South Korea and Mexico have the lowest
share, at 21% and 13%, respectively.

Note that companies included here offer at least one
adaptation and resilience solution; for most, it's not their
main business. The chart shows who is in the market for
adaptation and resilience, not who specializes in it.
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Resilience-solutions sellers by major economy
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24%

23%

21%

38%

37%
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34%
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46%

45%

59%
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n

Analyzed
companies
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179
12
49
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24
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82
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33
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Is air conditioning an
adaptation opportunity
or a climate risk?

- Air conditioning is the quintessential climate-adaptation
product — a defense against the very heat its operation
accelerates. The global stock of AC units rose from roughly
1.6 billion in 2016 and could more than triple to 5.6 billion
by 2050 under the International Energy Agency's Baseline
Scenario.

- In this baseline scenario, China, India and Indonesia
alone are expected to account for half of that 2050
stock. Cooling-sector emissions reached about 1.1 GtCO2e
in 2016, according to the IEA, which projects roughly
double that level by 2050 without major gains in energy
and carbon efficiency.

- Forinvestors, demand for cooling signals both the scale
of adaptation need in a hotter world and the transition risk
that managing it can create.

MSCI
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Global AC stock and cooling-sector emissions

Units sold @® Emissions
(bn) (GtCO2e)
6 5.6bn units 23

1.5

1.6bn units

0.5

2016 2050
Historical anchor |IEA Baseline Scenario

. Rest of world ‘ China + India + Indonesia
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How could demand for
cooling impact the
electricity grid?

- Adaptation could rival Al as one of the largest sources of
demand for electricity globally in the remainder of this
decade. Global electricity demand is projected to grow by
roughly 6,750 TWh between now and 2030, according to the
IEA. Of that growth, electric vehicles account for 838 TWh,
space cooling for 651 TWh, and data centers for 530 TWh —
suggesting that adaptation to climate change is at least as
important as the energy transition and the Al build-out in
shaping the grid.

- More cooling can mean more emissions. When AC units run
on coal- or gas-heavy grids, rising demand for cooling
translates into more greenhouse-gas emissions — over 1
GtCO2e in 2022 — more demand for cooling, and a self-
reinforcing loop that is the definition of maladaptation. Whether
AC's role in adaptation reinforces or undercuts the transition
depends almost entirely on how these risks are managed.

MSCI
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Projected growth in energy demand by driver 2024-2030

Terawatt-hours (TWh)

Total electricity demand

+651 Space cooling
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Which regions are driving
demand for air conditioning
as an adaptation solution?

- Nowhere is demand for cooling more apparent than in Asia,
which is warming twice as fast as the global average.>
Companies in the region account for roughly 48% of those that
sell air conditioning globally (roughly in line with their
representation in the universe of listed companies globally) but
make up more than two-thirds (68%) of those building air-
conditioning capacity specifically to address growing risk from
extreme heat.

. Companies in the rest of the world show the inverse pattern.
For instance, U.S. companies comprise 22 % of air-conditioning
providers but nearly 9% of firms citing it as an adaptation
measure, reflecting lower concern with the risk of extreme heat
than in the Asia-Pacific region.

“[W]e recognize the potential for physical risks such
as an increase in cleanroom air-conditioning costs
resulting from a rise in outdoor temperatures.”

Chipmaker, Japan

MSCI
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Air-conditioning solution providers and adopters
Share of companies by region (%)

Adopting air-

Providing air- oni
oviding a conditioning as

conditioning solutions . : f
9 physical risk solution

. Asia Pacific . Europe . North America Middle East Latin America . Africa

Source: MSCI Sustainability & Climate Research, based on data from MSCI's Adaptation and Resilience Metrics
(simulated results), as of June 12, 2026. Regional classification reflects the company’s country of domicile. Among
large- and mid-cap companies, 135 were identified as selling air-conditioning solutions and 353 as adopting those to
mitigate physical risk.
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What we mean by adaptation
and resilience solutions

- We use the term “adaptation and resilience solutions" in
this report to refer to commercial solutions that help
governments, businesses or consumers prepare for or
recover from climate shocks, ranging from adequate cooling in
response to rising heat to insurance against extreme weather
events. The terminology comprises both adaptation and
resilience, which are two related parts of a continuum of
strategies to manage the adverse effects of climate change.t

- Our framing of adaptation and resilience solutions draws
on our analysis in "The Hidden Adaptation Economy: A New
View of Corporate Resilience and Opportunity,” where we
classified revenue-generating adaptation activities along two
dimensions: the systems needs that those solutions target,
and the delivery channels through which companies offer
them.

- As shown in the table, systems needs span four macro
areas requiring resilience-building, while delivery channels
describe the main paths through which companies bring
adaptation and resilience solutions to market.

Adaptation and resilience product set matrix

Delivery channels >

System needs ¥

1.Capital & financing

Deploying capital to enable
adaptation assets and
services

2. Insurance &
risk transfer

Pooling, transferring, or
pricing physical climate risk

3. Physical solutions &
enabling technologies
Tangible assets, systems,

and technologies that directly
reduce risk

4. Advisory, planning &
operational support
Information, coordination,
and response that support
adaptation outcomes

A.Natural systems &
landscape

Ecosystems that reduce
physical climate risk

Financing for ecosystem
restoration (wetlands,
mangroves, watersheds);
nature-based flood and
erosion control projects

Parametric and catastrophe
insurance linked to natural
hazards

Nature-based flood buffers;
erosion control materials;
landscape-scale water
retention solutions

Ecosystem risk mapping;
land-use and watershed
planning; nature-based
solution assessment

B. Food, water &
agricultural systems

Water availability, food
production, and supply
chains

Financing for irrigation, water
supply, desalination,
wastewater treatment, and
climate-smart agriculture

Crop and weather-linked
insurance products

Precision irrigation systems;
industrial and agricultural
cooling; water treatment and
reuse technologies; climate-
resilient inputs

Drought monitoring;
agricultural early-warning
systems; water-resource
analytics; farm-level decision
support

C. Built environment,
infrastructure & urban

Buildings, energy, transport,
and cities

Financing for resilient
buildings, energy systems,
transport, and urban
infrastructure

Property, catastrophe, and
hazard insurance;
reinsurance

Industrial and data-center
cooling systems; HVAC and
thermal management; flood
protection and drainage
infrastructure; monitoring
hardware

Climate risk analytics for
assets; infrastructure stress
testing; urban planning and
resilience advisory;
emergency response
coordination

D. Social systems & human
health

People, safety, access, and
social capacity

Financing for social
protection, emergency
liquidity, and access to
essential services

Micro-insurance and disaster
protection for households and
communities

Micro-scale adaptation
solutions (e.g., personal
cooling, portable protection,
air filtration); health-related
resilience technologies

Disaster preparedness and
response planning; public
health monitoring; risk
communication and early-
warning services

MSCI
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service to a third party, (iv) to permit a third party to directly or indirectly access, use or resell the
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a financial product that provides an exposure to the underlying MSCI index without obtaining a
license from MSCI.

The user or recipient of the Information assumes the entire risk of any use it may make, permit or
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EXPRESS OR IMPLIED WARRANTIES OR REPRESENTATIONS WITH RESPECT TO THE INFORMATION
(OR THE RESULTS TO BE OBTAINED BY THE USE THEREOF), AND TO THE MAXIMUM EXTENT
PERMITTED BY APPLICABLE LAW, EACH INFORMATION PROVIDER EXPRESSLY DISCLAIMS ALL
IMPLIED WARRANTIES (INCLUDING ANY IMPLIED WARRANTIES OF ORIGINALITY, ACCURACY,
TIMELINESS, SUITABILITY, NON-INFRINGEMENT, COMPLETENESS, MERCHANTABILITY AND
FITNESS FOR A PARTICULAR PURPOSE) WITH RESPECT TO ANY OF THE INFORMATION. Without
limiting any of the foregoing and to the maximum extent permitted by applicable law, in no event shall
MSCI or any other Information Provider have any liability arising out of or relating to any of the
Information, including for any direct, indirect, special, punitive, consequential (including lost profits)
or any other damages, even if notified of the possibility of such damages. The foregoing shall not
exclude or limit any liability that may not by applicable law be excluded or limited.

MSCI
Institute

The Information, including index construction, ratings, historical data, or analysis, is not a prediction
or guarantee of future performance, and must not be relied upon as such. Past performance is not
indicative of future results. The Information may contain back tested data. Back-tested performance
based on back-tested data is not actual performance but is hypothetical. There are frequently
material differences between back tested performance results and actual results subsequently
achieved by any investment strategy. The Information may include “Signals,” defined as quantitative
attributes or the product of methods or formulas that describe or are derived from calculations using
historical data. Signals are inherently backward-looking because of their use of historical data, and
they are inherently inaccurate, not intended to predict the future and must not be relied upon as such.
The relevance, correlations and accuracy of Signals frequently change materially over time.

The Information may include data relating to indicative prices, evaluated pricing or other information
based on estimates or evaluations (collectively, “Evaluations”) that are not current and do not reflect
real-time traded prices. No evaluation method, including those used by the Information Providers,
may consistently generate evaluations or estimates that correspond to actual “traded” prices of any
relevant securities or other assets. Evaluations are subject to change at any time without notice and
without any duty to update or inform you, may not reflect prices at which actual transactions or
collateral calls may occur or have occurred. The market price of securities, financial instruments, and
other assets can be determined only if and when executed in the market. There may be no, or may
not have been any, secondary trading market for the relevant securities, financial instruments or
other assets. Private capital, equity, credit and other assets and their prices may be assessed
infrequently, may not be priced on a secondary market, and shall not be relied upon as an explicit or
implicit valuation of a particular instrument. Any reliance on fair value estimates and non-market
inputs introduces potential biases and subjectivity. Internal Rate of Return metrics are not fully
representative without full disclosure of fund cash flows, assumptions, and time horizons.

The Information does not constitute, and must not be relied upon as, investment advice, credit
ratings, or proxy advisory or voting services. None of the Information Providers, their products or
services, are fiduciaries or make any recommendation, endorsement, or approval of any investment
decision or asset allocation. Likewise, the Information does not represent an offer to sell, a
solicitation to buy, or an endorsement of any security, financial product, instrument, investment
vehicle, or trading strategy, whether or not linked to or in any way based on any MSCI index, rating,
subcomponent, or other Information (collectively, "Linked Investments”).The Information should not
be relied on and is not a substitute for the skill, judgment and experience of any user when making
investment and other business decisions. MSCl is not responsible for any user's compliance with
applicable laws and regulations. All Information is impersonal, not tailored to the needs of any
person, entity or group of persons, not objectively verifiable in every respect, and may not be based
on information that is important to any user.

It is not possible to invest in an index. Exposure to an asset class or trading strategy or other category
represented by an index is only available through third party investable instruments (if any) based on
that index. MSCI makes no assurance that any Linked Investments will accurately track index
performance or provide positive investment returns. Index returns do not represent results of actual
trading of investible assets/securities. MSCI maintains and calculates indexes but does not manage
assets. The calculation of indexes and index returns may deviate from the stated methodology. Index
returns do not reflect payment of any sales charges or fees an investor may pay to purchase
securities underlying the index or Linked Investments. The imposition of these fees and charges
would cause the performance of a Linked Investment to be different than the MSCI index
performance.

18

Information provided by MSCI Solutions LLC and certain related entities ("“MSCI Solutions"), including
materials utilized in MSCI sustainability and climate products, have not been submitted to, nor
received approval from any regulatory body. MSCI sustainability and climate offerings, research and
data are produced by, and ratings are solely the opinion of MSCI Solutions. Other MSCI products and
services may utilize information from MSCI Solutions, Barra LLC or other affiliates. More information
can be found in the relevant methodologies on www.msci.com. MSCI Indexes are administered by
MSCI Limited (UK) and MSCI Deutschland GmbH. No regulated use of any MSCI private real assets
indexes in any jurisdiction is permitted without MSCl's express written authorization. The process for
applying for MSCI's express written authorization can be found at: https://www.msci.com/index-
regulation.

MSCI receives compensation in connection with licensing its indexes and other Information to third
parties. MSCI Inc.’s revenue includes fees based on assets in Linked Investments. Information can be
found in MSCI Inc.'s company filings on the Investor Relations section of msci.com. Issuers
mentioned in MSCI Solutions materials or their affiliates may purchase research or other products or
services from one or more MSCI affiliates, manage financial products such as mutual funds or ETFs
rated by MSCI Solutions or its affiliates or are based on MSCI Indexes. Constituents of MSCI equity
indexes are listed companies, which are included in or excluded from the indexes according to the
application of the relevant index methodologies. Constituents in MSCI Inc. equity indexes may include
MSCI Inc., clients of MSCI or suppliers to MSCI. MSCI Solutions has taken steps to mitigate potential
conflicts of interest and safeguard the integrity and independence of its research and ratings.

MIFID2/MIFIR notice: MSCI Solutions does not distribute or act as an intermediary for financial
instruments or structured deposits, nor does it deal on its own account, provide execution services
for others or manage client accounts. No MSCI product or service supports, promotes or is intended
to support or promote any such activity. MSCI Solutions is an independent provider of sustainability
and climate data. All use of indicative prices for carbon credits must comply with any rules specified
by MSCI. All transactions in carbon credits must be traded “over-the-counter” (i.e. not on a regulated
market, trading venue or platform that performs a similar function to a trading venue) and result in
physical delivery of the carbon credits.

You may not remove, alter, or obscure any attribution to MSCI or notices or disclaimers that apply to
the Information. MSCI, Barra, RiskMetrics, and other MSCI brands and product names are the
trademarks, service marks, or registered trademarks of MSCI or its subsidiaries in the United States
and other jurisdictions. The Global Industry Classification Standard (GICS) was developed by and is
the exclusive property of MSCI and S&P Dow Jones Indices. “Global Industry Classification Standard
(GICS)" is a service mark of MSCI and S&P Dow Jones Indices. Terms such as including, includes, for
example, such as and similar terms used herein are without limitation.

MSCI and its Information Providers may use automated technologies and artificial intelligence to help
generate content and output incorporated in the Information.

Privacy notice: For information about how MSCI collects and uses personal data, please refer to our
Privacy Notice at: https://www.msci.com/privacy-pledge. For copyright infringement claims contact
us at dmca@msci.com. This notice is governed by the laws of the State of New York without regard
to conflict of laws principles
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